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and
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e +150 events
« +17,000 social community
« +300 volunteers

e Portraits & souvenirs
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« Maximise your
employability

e Career Starter / Booster



> JOIN OUR LINKEDIN PAGE
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> PARTICIPATE IN ALUMNI EVENTS

Access the online calendar of
events on our website.
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> USE THE DIRECTORY WISELY
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Online directory

You may find your perfect
contact in the directory. Don't
miss your chance to make a
first good impression




NETWORKING - AN ART

Have a clear and relevant request (not a guesswork)

Give context:

"I'm curious to know more about your transition
from consultant to entrepreneur" (spoiler: it
helps to start the conversation).

Avoid "I would like to discuss your background" l
without further specification.




NETWORKING - AN ART

Take the time to get to know each other

Start by asking for advice, not a contract. Show
that you are looking to learn, not to beg. It goes
much better

Don't ask for a job at the first message (we're l
not on a dating app)




NETWORKING - AN ART

Build your network before activating it

The right time is when you're still curious, not
desperate. Alumni love to help!

Don't be on red alert when you make contact,
no one wants to be the firefighter on duty




NETWORKING - AN ART

Relaunch without becoming a stalker

Wait at least a week before any gentle reminder.
Pick up your phone and try to reach the person
you're targeting

No need to send a reminder every 6 hours, l
unless you want to be identified as a bot.




NETWORKING - AN ART

Make it tailor-made

Take the time to mention a specific point in the
journey of the person you are contacting

Personalize (or be prepared to be ignored): A
generic "Dear Sir/Madam" smells like a scam




VISIT OUR WEBSITE

www.rennes-sb-alumni.com
» Use the « student login » button
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